SD&B Acvecising, Inc. 



• 45 West 34th S-reef, New v ork. 



March 28, 1983 


Mr. Clifford H. Goldsmith 
President 

Philip Morris Incorporated 
100 Park Avenue, 

New York, N. Y. 10017 



Dear Mr. Goldsmith: 

Remember David and Goliath? 


Sometimes a big agency may find it difficult to provide the 
day-to-day services you often require. Being large has many 
obvious advantages... and some not so obvious disadvantages. For 
example, suppose Philip Morris Incorporated needed a special 
letter for the salesmen, or a local dealer co-op advertisement for 
the N. Y. Times. Your agency could handle it. Oh, yes! If you gave 
them a month's notice and a fat budget. But, if you needed it done 
in a couple of days? And on a shoestring? No way. 

In my previous letters to you, Mr. Goldsmith, I never intended 
to suggest that we wanted to replace your present agency. (Not 
that we wouldn't give it a good try, if invited.) However, for local 
and immediate services, like dealer mailings, salesmen's incentive 
programs, presentations and the like, we can, and do, provide top 
talent and 24 hour personal service. Expeditiously and 
inexpensively. 

So, Mr. Goldsmith, the next time Goliath is too busy to 
handle that small but important project for Philip Morris 
Incorporated, why not call on David? 

Very truly yours, 



S. David Basch 
President 

SDB/sf 


Source: https://www.industrydocuments.ucsf.edu/docs/srdm0004 




